ESTABLISHING THE

ENDOWMENT
The need for bona fide Islamic financial institutions is painfully
obvious. Existing efforts to provide a degree of continuous financial
stability for the multifarious religious and social concerns of Muslims
in the UK are commendable, but clearly fall short of adequately
sufficing the growing needs of the community in the United
Kingdom. This is especially so amongst the multitude of recent
educational and social initiatives that have sprung up in recent
decades.

NEW PROBLEMS
OLD SOLUTIONS
The importance of waqf in Islām is well known. The Arabic word
waqf (plural, awqāf) can be loosely translated into English as a
“religious endowment or trust,” although this termdoes not convey
the proper sense of religious piety which awqāf are associated with
in Islām.
Awqāf are “endowments” in the general sense, in that they are
monetary gifts made to both individuals and institutions. They can
further be defined as, a legal entity that has the potential to own,
purchase and sell in addition to granting and receiving gifts.
Throughout history, such gifts provided for many of the spiritual
and temporal wants of the Muslim community. The revenue of
such endowments built and sustained public andprivate places of
worship, established schools and hospitals, supported scholars and
teachers, maintained orphanages and homeless shelters, provided
sanctuaries for animals, and supported the general and specific
needs of the community, educationally, socially and religiously.

THE LEGAL BASIS:

THE PROPHETIC TRADITIONS
THE BROAD TRADITION
On the authority of Abū Hurayrah; the Prophet  ﷺsaid, ‘When a human being dies,
all of his actions are cut oﬀ save three; continuous charity, knowledge from which
benefit derived, and a pious child who prays for him.’1

THE SPECIFIC TRADITION
On the authority of ‘Abdu’Llāh bin ‘Umar: ‘Umar obtained land in Khaybar and went
to theProphet  ﷺseeking his instruction in its regard. He said, ‘O Messenger of God,
I have indeed obtained land in Khaybar and I have never obtained wealth of any sort
that is dearer to me than it. What do you instruct me to do?’ (The Messenger of God
 )ﷺsaid, ‘If you want, you can allow the principal to remain, whilst expending (the
profit) in charity’.
He said, ‘So ‘Umar expended it in charity, on the condition that it cannot be sold,
gifted orinherited. And that the charity should be given to the poor, to relatives, slaves,
(those) in the way of God, the traveller and the guest. And there is no sin upon the
one who is legally responsible for it to take from it within what is considered good,
and to feed other than those whom he is financially responsible for.’2
1. Muslim
2. Al-Bukhārī and Muslim

THE SUFFA ENDOWMENT
£2.5m in finance is required to establish the capital base of an endowment, the revenue
of which will be eventually used, in part, to financially support the development and
maintenance of a number of religious, educational and social initiatives that are deemed
necessary for the holistic and continued growth of the Muslim community in the UK.

THERE ARE FIVE AIMS OF THE ENDOWMENT:
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To promote a prophetic and sacred approach to finance and economy.
To establish an endowment in order to sustain the activities of the designated beneficiaries.
To develop a financial institution that provides members of the community with the
opportunity to save and borrow in accordance with the ethics of Islām.
To provide a variety of ethical financial services.
To organise educational courses, conferences and publications.

Our intention is for the endowment to experience steady growth in its capital base, so that
a substantial endowment is built over a period of twenty years. The importance of such
growth cannot be overlooked as both the number of funded projects and the needs of
existing projects increase.

INVESTMENTS
Our intention is to invest the initial capital base in the following five ways, in
order of percentage priority:

1

Property
Portfolio

2

Farmland

3

Gold and
Silver

4

Investment
Portfolio

50% 20% 14% 10%

5

Livestock

6%

why
Why

THE PROPHETIC BASIS FOR THE ṢUFFA INVESTMENTS ARE:
On the authority of Abū Sa‘īd al-Khudrī who said; the Messenger of God
 ﷺsaid, ‘The best wealth of the Muslim is on the verge of being livestock
which he herds on mountain cliffs and land upon which raindrops fall. He
flees from tribulation with his religion.’3
Abū’l-Yamān related to us saying; Abū Bakr bin Abī Maryam related to us
saying, ‘Miqdām bin Ma‘dī Karib had a slave girl who would sell milk, whilst
he took good hold of the money.’ It was said to him, ‘Glory be to God, does
she sell the milk, whilst you keep the money?’ He replied, ‘Yes, and there is
nothing wrong with that. I heard the Messenger of God  ﷺsay, ‘There will
certainly come upon man a time when nothing is of benefit except gold
and silver coins.’4
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THE BENEFICIARIES
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The revenue from the investments of the endowment will be used in two ways:

REINVESTED
to maintain the
steady growth of the
endowment

PROVIDE FINANCIAL SUPPORT
The revenue will be used to support the following:
1. Teachers
2. Maintenance of the Olive Mount Estate and Felicity House
3. Management and Administration of Olive Mount
4. Scholarship and Student Development Fund
5. Management and Administration of the Ṣuffa Endowment

FUNDRAISING
To ensure the long-term sustainability of the endowment, a fundraising and
investment plan has been developed as a means of achieving the lofty aims of the
Ṣuffa.
The endowment’s financial plan and strategy is somewhat similar to those found
in most major educational institutions in the United Kingdom. Typically, our
intention is to engage in a major multi-year fundraising and investment plan prior
to any allocation of revenue to our designated beneficiaries. Once an acceptable
threshold of funding has been reached, which we envisage to be in ten years time,
then we will begin to disburse on an annual basis, a defined portion of the revenue
from the endowment to the primary beneficiaries, with the remaining portion
being reinvested in order to further grow the endowment.

THE APPROACH
There are two basic approaches to fundraising, which can vary in accordance with
the level of emphasis placed on the type of donor sought. In fundraising literature
there is an oft-cited rule that suggests that the first third of a campaign goal should
come from about ten to fifteen donors, the second third from seventy-five to one
hundred, and the final third from larger audiences. The Endowment will appeal
to a community of donors who trust in the purpose and intention of the people
involved with this project.
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